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Sometimes, it's not get-
ting the mortgage ap-
proval that's so tough. It's 
keeping the approval.  

Short Sales Are Slow To 

Close: 

Unless you're applying 
for a conventional mort-
gage or going FHA, get-
ting to the closing table 
can take up to 2 months, 
depending on the speed 
of appraisal, bank signoff, 
and other factors. 

It's especially bad with 
short sales, foreclosures 
and short refi’s. 

During those 60 days, a 

lot can happen to a per-
son that changes their 
underwriting disposition.  
For example, one could 
lose their job, get injured, 
or have a home damaged 
by storm. 

And, the more time there 
is between application 
and closing, the more 
likely a catastrophic 
event is to occur 

Of course, catastrophe 
tends to lead to a mort-
gage turndown and,  
sometimes, bad things 
just happen.  However, 
there are things that you 
can plan for; things within 
your control.   

Good Behavior Matters 

In Mortgages: 

Mortgage approvals are 
fragile, living things and 
nothing's done until it's 
done. Good behavior mat-
ters. 

Keeping that in mind, here 
are 8 things you should 
absolutely not do between 
the date of application and 
the date of funding.  I've 
been doing this long 
enough that I can say with 
certainty: Ignore these 
rules at your own peril. 
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Inside this issue: 

It’s March...Let the Madness Begin! 
Yes ladies and gentlemen, it’s that time 
of year again...March Madness!  Three 
of the best weeks of the year where the 
NCAA Men’s Basketball Tournament 
takes the Center Stage of the Nation’s 
Sporting Interest. 

 

This depressed and defeated gentle-
men to our right is a good depiction of 
me year in and year out after I lose the 
numerous different pools I enter and  

Purdue loses yet another tournament game!  
Unfortunately for the Boilers, I don’t expect 
this year to be any different after Hummel’s 
injury!  Oh well… 

 

As for me though...I am predicting a 2010 
Bracket Championship and I want to share 
with all of you (before the tournament of 
course) my winning picks and some of the 
sleepers to watch out for in this year’s tourna-
ment!   Story Continues on Page 2 

Mortgage By Mistake 
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OK, before we get into the picks, I just 
want to get this out there...my NCAA 
bracket challenge includes 7 people, 
4 women (my mother-law, 2 sister in-
laws, and my wife) and 3 men (my 
father-in-law ,brother-in–law and me) 
and this will be the 5th year we have 
done a “Family Bracket Challenge.”  
In the 4 previous years, the winners 
are as follows… 

2006—Amy—my mother in law 
2007—Toni—my sister-in-law 
2008—Lisa—my other sister-in-law 
2009—Pat—my father-in-law 
 

That’s right, 3 of the previous 4 win-
ners are the ladies of our family! I 
think they made their picks based on 
team colors alone, but that’s neither 
here nor there.  The point is, my picks 
are historically not worth the paper 
they are written on, so take these 
picks with a grain of salt to say the 
least and God knows don’t use them 
on an NCAA pool that requires money 
to enter!   

 

OK, lets start with the Midwest Region: 

My pick to win the Midwest Re-

gion—Kansas beating Georgetown. 

Sleepers in the Midwest—Watch out 
for Maryland and Ok St.  Both teams are 
streaky and could make a run against 
Kansas and Ohio St. 

 

My pick to win  the West Region— 

Syracuse beating Kansas St. 

Sleeper in the West—Look out for Gon-
zaga as the #8 seed.  They are one of the 
top scoring teams in the nation, if they 
get hot, could be trouble for Syracuse in 
the 2nd round. 

 

My pick to win the  East Region— 

West Virginia beating Kentucky. 

Sleeper in the East Region—watch out 

for Texas.  At one point in the year, the 
Longhorns were ranked #1 in the nation and 
17-0, they could get back to form against UK 
in the 2nd round. 

My pick to win the South Region— 

Duke defeats Villanova to go to the Final 4 

Sleepers in the South Region—Notre 
Dame as a #6 seed and TX A&M as a #5.  ND 
has only lost once since slowing the game 
tempo down last month after losing last 
years Big East Player of the Year Luke Ha-
rangody and watch Texas A&M as they 
played #1 Kansas tough for 35 minutes on 
Saturday. 

 

Well, I guess all that’s left to do now  is sit 
back and watch all my picks go bad in a 
hurry!  FYI—this ‘Cat’ is a preview of where 
Kentucky will be this year for the Final 4! 

Enjoy the tournament everyone! 

Things always come to those to 
wait, but only those things left be-
hind by those who hustle! It takes 
no extra skill or knowledge to hus-
tle...it is simply a decision. Hus-
tling is all about staying a little bit 
longer, playing a little bit harder, 
and practicing a little bit more 
than average performers. 
 
Success is no coincidence, it is a 
choice and natural consequence of 
a few time-tested activities 

It’s March...Let the Madness Begin! (Cont) 
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repeated on a daily basis. 
 
 
The fundamentals work for those 
who work them. Hustling is all about 
making the decision to show up and 
play the game more often. 
 
80% of life is just showing up. 
 
If you want a lot out of life show up a 
lot.... if you want a little out of life 
show up a little.  

It's as simple as that. Start by mak-
ing a choice every day to out-
hustle your competition. It is the 
mark of a professional in any en-
deavor or enterprise.  
 
 

Life doesn't give you what you 

deserve....life only gives you 

what you earn and ask for. 

-Coach Bill Sparkman- 
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Mortgage rates were more volatile 
in February than in January, mak-
ing mortgage rate shopping a lit-
tle bit more difficult.  Lenders av-
eraged about 2 rate sheets per 
day.  

What is a Mortgage Rate Sheet? 

A rate sheet is a mortgage bank's 
"menu". It lists the rate-and-points 
combination for every product 
available. Some lender rate sheets 
are 1 page long; some are 5 pages 
or more. They include prices for 
products including: 

• 30-year, 20-year and 15-year 
fixed rate mortgages 

• Short-term ARMs like 1-year 
and 3-year products 

• Long-term ARMs like 5-year, 
7-year and 10-year products 

• All variations of jumbo and 
super jumbo mortgages 

• The complete line of FHA, 
USDA  and VA mortgages 

• Loans for condotels and non-
warrantable condos 

 

Rate sheets change with the mar-
ket and although last month's rate 
sheets were relatively change-
free as compared to last summer, 
there were some interesting foot-
notes. 

Under the Surface, Not so tame:  

February's mortgage market 
could be categorized as "on 
edge". For the most part, rates 
didn't change intra-day.  It was 
common for lenders to issue rate 

sheets in the morning and stick to 
their pricing through market close. 

In February, rates held firm 13 out of 
20 days -- 65% of the time. That's 
more than double December 2009's 
frequency and the highest of the last 
2 years. 

On days in which rates did change, 
though, they changed a lot. There 
were two days on which rates 
changed 3 times and one day on 
which rates changed 4 times. 

Prior to last month, we hadn't seen a 
4-sheet day since October 2009. 

Mortgage Rates Will Change Rap-

idly This Month:  

As the United States fortifies its 
economy with slow, steady growth, 
and as the Federal Reserve with-
draws its support for mortgage mar-
kets, mortgage rates are poised to 
spike.  However, sporadic reports of 
economic weakness have under-
mined that eventuality. 

If you've been floating a mortgage 
rate in 2010, you've played with 
fire and not been burned. Going 
forward, get out the turnout gear. 
Rates are going to rise -- and 
they're going to rise quickly. 

Be ready for it because you won't 
see the rate hike in the news until 
it's too late.  You won't see it in 
real-time. 

But I will. 

Get Rate Sheets as They’re Hap-

pening: 

As a loan officer, I track mortgage 
data that's unavailable to the pub-
lic, and I can summarize it for you 
via email.   

Mortgage Masters, as a Licensed 
Mortgage Bank, often has more 
competitive interest rates and pro-
grams available than my peers, so 
please feel free to contact me via 
phone or email for a free real time 
quote!   

Mortgage Pricing Gets Unpredictable: 
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It’s Time to Lock Your Interest Rate In 
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Bad Mortgage Behavior De-

fined: 

1. Don't buy a new car or trade-
up to a bigger lease 

2. Don't quit your job to change 
industries or start a new com-
pany 

3. Don't switch from a salaried 
job to a heavily-commissioned 
job 

4. Don't transfer large sums of 
money between bank ac-
counts 

5. Don't forget to pay your bills -- 
even the ones in dispute 

6. Don't open new credit cards -- 
even if you're getting 20% off 

7. Don't accept a cash gift without 
filing the proper "gift" paper-
work 

8. Don't make random, undocu-
mented deposits into your 
bank account 

 
Now, it may be impractical to have 
follow every rule to the letter.  I 
know that.  For example, if your 
car lease is expiring,  you have to 
do what you have to do.  But be-
fore renewing the lease, check 
with your loan officer to see if 
renting a car for the short-term 
would be a better solution instead. 

It may prove more costly today, 
but it could be much, much 
cheaper over the next 30 years of 
your mortgage. 

The same goes for accepting cash 
gifts from parents.  There's a right 
way and a wrong way to accept a 
cash gift and doing it the wrong 
way may preclude your ability to 
use the gift as a source of down-
payment.  

Tread Carefully and Keep Your 

Credit Scores High:  

There are a bevy of "gotchas" in 
Mortgageland and with underwrit-
ing times getting longer, it's more 
likely that the average applicant 
will trip into one. 

Following these 8 rules, though, is 
a good start. 

Please lean on me and the wealth 
of knowledge that surrounds me 
here at Mortgage Masters to help 
make the right moves when it 
comes to buying a home.  
Whether it’s your first home or 
what you figure to be your last 
home, there are strategies to dis-
cuss to make sure you are doing 
the RIGHT thing with your mort-
gage.  You can always reach me at 
812.477.8000 or the email address 
above. 
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Words to Live By… 
Motivational Quote... 

 

The quality of a person's life is in direct proportion 
to their commitment to excellence, regardless of 
their chosen field of endeavor.  

~Vince Lombardi 

And Just One for Fun… 

St. Patrick’s Day Toast — 

Here’s to a long life and a merry one.  A quick 
death and an easy one.  A pretty girl and a hon-
est one.  A cold beer and another one! 
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AARON M. CASHMER : ABOUT ME 
of the Mortgage Industry, I have origi-
nated over $87 million in volume and 
assisted more than 435 clients in real-
izing savings through refinance trans-
actions as well as helping numerous 
families realize the dream of home 
ownership. 

 

I currently reside in Evansville with 
my wife Carrie and two kids, Kate (3) 
and Carson (1). Oh yeah and our dog 
Otis, how could I forget! 

 

I enjoy all sports, especially football 
(NFL, NCAA and fantasy football), bas-
ketball and golf and love the Chicago 
Bears and Chicago Cubs. 

LEGAL DISCLAIMER: Content provided is sourced from blogs, websites and third party sources. It is not com-
pletely authored by Aaron Cashmer or any employee, officer or party of Mortgage Masters of Indiana. Mortgage 
Masters of Indiana does not endorse, represent, or warrant that the information contained here can be utilized in 
conjunction with making a sound financial decision, purchase of a financial investment product or act as a 
recommendation for any specific financial strategy. Information is provided solely as a service for interested 
parties and cannot be validated as accurate, timely, or actionable. Mortgage Masters of Indiana can not be held 
liable for content, inaccuracy, or unverifiable content. 

Mortgage Masters of Indiana, Inc. 

I have been in the Mortgage Industry 
since 2002 where I began my career, 
while a junior at Purdue University, 
with an Internship at Household Fi-
nance as a RE Underwriter for the 
Northeast and Midwest areas of 
Household’s Branch Network.   

 

Upon my graduation from Purdue, I 
moved to Evansville, Indiana to marry 
my college sweetheart, Carrie and 
started my career with American Gen-
eral Finance in their Mortgage Opera-
tions Dept.  I spent 3 yrs as a Loan 
Originator there and was then pro-
moted to a Team Lead in 2006.   

 

In my 5+ years on the Origination side  
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www.mortgagemastersofindiana.com 

Mortgage Masters of Indiana, Inc. is an Evansville 

based mortgage banker and broker specializing in 

home purchases and refinance transactions. In our 

nearly 8 years of operation, we have served thou-

sands of individuals and families, enabling the 

dream of home ownership and providing mortgage 

products that are a key component of their financial 

planning activities. We offer a variety of products 

that meet the needs of nearly any homeowner as 

well as providing unmatched service that makes the 

loan process a pleasing one for all parties.     


